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Generating Qualified Sales Leads and Thought
Leadership Top the List for Sponsoring a HIMSS
Event

What were the top purchasing drivers for sponsoring a HIMSS
event?

Generating qualified sales leads

Thought Leadership

Networking with key individuals and decision
makers

Brand awareness

70%

70%

67%

50%

Source: TechValidate survey of 30 Sponsors of HIMSS Events
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