
GIL Silicon Valley: Connecting you with Decision
Makers

Everybody agrees that if you’re able to develop a relationship
with decision makers, it can accelerate your sales cycle. 
How many relationships with decision makers was your company
able to generate as a result of Frost & Sullivan’s GIL 2014: Silicon
Valley?
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Source: TechValidate survey of 7 Sponsors of Frost & Sullivan’s GIL
2014: Silicon Valley
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